How effective are you as a Sales Professional?

This short Sales Self-Evaluation provides insight into your key selling abilities, mindset, and
daily habits. The quiz helps you identify areas where you are strong and where improvement
will make the greatest impact. After your Sales Workshop or Training, rate yourself again to
measure your progress.

Rate yourself from 1 to 5 on each item below to indicate how accurate each statement is for
you and your sales practices.

(1 =this is not like you at all 5 = this statement fits you perfectly)

Career Commitment
| am proud to be a professional salesperson.

| invest time and money in training and development to grow my selling skills.
| regularly read or listen to sales, mindset, or motivation material.
| actively seek feedback and coaching to improve my sales performance.

I maintain a positive attitude and enthusiasm for my product and company.

Work Habits

_____ I plan my sales week in advance and schedule time for key activities.
_____|setdaily activity goals and track my results consistently.

_____|follow a structured system for prospecting, presenting, and closing.

I know my closing ratio and monitor my conversion rates.

| setaside time to review my performance and identify areas for improvement.
_____ I handle objections confidently and see them as opportunities.

_____I'maintain a pipeline of qualified prospects at all times.

_____ | see myself as a trusted advisor and problem solver for my clients.
_____lcelebrate wins and learn from lost sales without losing motivation.

| balance short-term results with long-term relationship building.
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